
"How do I get my partner to support me in this decision?"  Sometimes it can be challenging to share 

with your partner the benefits a program like Studio Evolution will bring to your studio.  We have found 

that if a partner is not present when the opportunity to join Studio Evolution is offered, they find it 

difficult to see the value in the investment.  We understand and appreciate that their nervous 

scepticism shows how much they care about you!  Now, your role is to educate your partner on the real 

results this program can help you create and the tangible return on investment it will bring to your 

studio. 

 

Here is our advice on how to communicate this opportunity to your partner: 
 

1.  Walk them through all the inclusions of the program.  Direct them to your Studio Evolution brochure 

or go to studioexpansion.com/evolution and walk through exactly what you will receive as part of the 

program, including the Virtual Assistant and personalised mentoring.  

2.  Share how Evolution will provide you with solutions to the challenges you are facing - from 

dedicated trainings to done-for-you templates to networking with experienced studio owners. 

3.  What makes this program different to other business mentoring programs (i.e that it is specifically 

for performing arts studio businesses, not generic small business.) 

4.  How the mentors of Studio Evolution have all run large, successful studios and are experts within 

the industry. 

5.  The success stories of the members who have been through the program and who continue to stay 

because of the results they are achieving.   

 

One other tip: we have found that if you come to your partner with a written 'proposal,' often it helps you 

to express your point with confidence.  For example, clearly state on paper your goals for the program 

and what you will commit to achieving to ensure that you receive an outstanding return on investment 

from Studio Evolution.  The more concrete you are in your presenting the opportunity, the easier it will 

be for you to present with conviction the return on investment you will create. 

 

Finally, mention to your partner that they are welcome to attend our live events for a small 

administration cost.  This is optional, but we know that often two heads are better than one and with 

you both on the same page, your business will soar! We know that your partner simply wants the best 

for you and cares about you!  By following these steps and taking the time to show them that you are 

serious about why Studio Evolution is the best business decision for your studio, you'll more than likely 

find you have their full support! 
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